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08.45 Registration

09.15 Chairman’s opening remarks
 Alan Verschoyle-King, Managing   
 Director, The Bank of New York

Finance & the Supply Chain

09.30 Developments in supply chain   
 fi nance: Setting the context
 Alexander R Malaket, Principal, 
 OPUS Advisory Services International

 • A viable value proposition around   

   supply chain fi nance (SCF)

 • Developments in the transition:    

   Traditional trade fi nance to SCF

 • Developing products, evolving   

   technology: SCF matures

 • SCF and the trade value chain: 

   What next?

10.10 The changing face of the fi nancial   
 supply chain
 Dominic Broom, Vice-President,   
 The Bank of New York 

 •   Issues facing corporate treasury and   

   supply chain managers

 •   Payables and receivables fi nancing   

   solutions

 •   Technologies that can streamline   

   workfl ows

 •   An end-to-end supply chain solution:

   Pipe-dream or reality?

10.50 Networking break 

11.20 Creating a new asset class in 
 trade fi nance
 Stuart Morrison, Chief Executive   
 Offi cer, EZD Ltd

• Why present day trade fi nance 

  is restrictive

• What can we learn from the 

  logistics arena?

•   The underlying value of goods 

  in transit

•   Innovative solutions are key in   

  creating new, rather than alternative,  

  sources of supply chain fi nance

11.50 Multi-bank solutions for trade   
 services: Ideas becoming reality

Jacob Katsman, Chairman & Chief 
Executive Offi cer, GlobalTrade Corporation
Markus Wohlgeschaffen, 
Global Head of Trade Finance & Services, 
UniCredit Group 

• What corporate customers are   

  demanding from their banks 

• How are banks responding and what   

  is available from the market? 

• HVB’s multi-bank platform vs   

  proprietary banks’ front end systems 

• EADS case study – HVB @GlobalTrade  

  Guarantee Platform solution 

• DaimlerChrysler case study: export   

  documentary credit and collection   

  applications 



12.30 Lunch

14.00 Data-triggered fi nance:   
 Integration of physical   
 and fi nancial supply chains
 Keith Cotterill, President, 

 Bonsai Development

• New technologies such as sensor- 

  based container tracking and  

  Radio Frequency Identifi cation  

  (RFID) 

• Profound implications for   

  improved capture of physical  

  events in the supply chain

• Case studies of how this can be  

  integrated into open account and  

  invoice discounting models, as  

  well as goods in transit fi nancing  

  and other asset-based lending  

  scenarios

14.40 Synchronising the world of  
 commerce
 Adrian Williams, Strategic Account  
 Manager, EMEA Region, UPS Supply  
 Chain Solutions

 •   How global logistics providers  

   are reacting to the changing  

   landscape of international trade

 •   What are customers demanding  

   as value-added solutions?

 •   The importance of time-sensitive  

   and accurate information to the  

   supply chain

 •   A barometer of European   

   business leaders opinions: A look  

   at the UPS Europe Business  

   Monitor

15.20 Networking break

Panel Discussion

15.50 Integrating trade solutions to  
 address market needs
 Lars Millberg, Global Head, Trade  
 Finance, SEB Merchant Banking
 Jackie Keogh, Head of Supply  
 Chain Management, SWIFT 

 •  Barriers to and solutions for  

   supply chain effi ciency

 • What should exporters expect  

   from banks in the trade services  

   fi eld?

 • Practicalities and usage of 

   e-commerce for emerging markets  

   trade

Corporate Viewpoint

16.20 Supplier fi nancing: 
 A corporate case study
 Christer Söderström, Manager,  
 Customer & Supplier Finance, AB  
  Electrolux

 • Drivers for AB Electrolux to  

   introduce supplier fi nancing

 • What AB Electrolux expects to  

   achieve

 • How the roll-out is done

UCP 600
 
16.50 UCP 600: Getting the benefi ts
 Vincent O’Brien, First Director,  
 EBSI

 • Revision process

 •   Key changes

 •   Fast track implementation

 •   Discrepancy management

 •   Practical procedures and policy

17.30 Conclusion of conference   
 followed by cocktail reception 



Exporta Publishing & Events Ltd provides a complete 
information service for the global trade, commodity 
and export fi nance community – through our bi-
monthly journal, Global Trade Review (GTR), via 
our regular news email service, our annual directory 
The GTR Directory, and with many focused and 
specialised conferences and workshops each year.
Exporta approaches the market from an objective and 
fresh perspective. We are an independent publishing 
house that understands the needs and issues 
facing practitioners in our market – the corporates, 
bankers, lawyers, insurers, brokers and others. 
Our experience and contact base within this market 
is unrivalled. We believe that focus and experience 
are the keys for delivering quality events and 
publications.
For any information or to receive your free copy of 
GTR email info@exportagroup.com
Visit: www.exportagroup.com •  www.gtreview.com

Exhibition & Sponsorship Opportunities
If you are interested in sponsoring or exhibiting 

at this event, please contact Rebecca Morrison on 

+44 (0) 20 8673 9666.

Can’t make the conference?
If you are unable to attend, you may purchase the 

programme, including copies of all available speaker 

presentations, speaker biographies and a summary 

report. To order copies, please complete and return 

the attached registration form.

Terms and conditions:

1. Bookings can be submitted at any stage prior to the event,   
 subject to availability. 
2. Payment must be received in full prior to the conference.
3. All speakers are correct at the time of printing, but are subject  
 to variation without notice.
4. If the delegate cancels after the booking has been accepted,   
 the delegate will be liable for the following charges:
 • Cancellations notifi ed over 45 days prior to the event will not  
  incur a cancellation fee.  
 • In the event of a cancellation being between 45 and 30 days  
  prior to the event, a 20% cancellation fee will be charged.
 • For cancellations received less than 30 days prior to the   
  event, the full delegate rate must be paid and no refunds will  
  be available.
5. All bookings submitted by e-mail, fax, post or over the 
 telephone are subject to these booking conditions.
6. All cancellations must be received in writing.
7. Exporta Publishing & Events Ltd will not be held liable for   
 circumstances beyond its control which lead to the cancellation  
 or variation of the programme.

Event details at a glance

Date:  May 15, 2007

To book: Tel: +44 (0) 20 8673 9666

 Fax: +44 (0) 20 8673 8662

Email: events@exportagroup.com

Website: www.gtreview.com

Venue: One Whitehall Place (see map below) 

 Whitehall, London, United Kingdom

Travel & Accommodation
Delegates are responsible for the arrangement and 

payment of their own travel and accommodation. 

A preferential rate has been negotiated for you at 

Thistle Royal Horseguards.

Upon registration a booking code will be provided 

so you may take advantage of a special discount 

available at Thistle Royal Horseguards.

Please reserve your room directly with the hotel.
Thistle Royal Horseguards

One Whitehall Place

London

SW1A 2HD

United Kingdom

Tel:  +44 (0) 20 7451 0388

Fax:  +44 (0) 20 7451 0392

www.thistlehotels.com

Visas
Delegates are responsible for obtaining the 

correct visa, if required, for entry into the United 

Kingdom.

If you need a letter of support and confi rmation of 

your attendance for your application, we are happy 

to arrange this for you.

Please contact the event manager at 

+44 (0) 20 8673 9666 or email 

events@exportagroup.com with all passport 

details.



GlobalTrade Corporation is a software development house and 
applications service provider. The company designs, develops 
and manages innovative, collaborative products and services 
for global trade services.
GlobalTrade services producers and traders that 
require multi-bank information exchange and 
document management systems for handling risk 
exposure and clean document creation, and fi nancial 
institutions that require secure electronic data exchange with 
their corporate customers.
@ GlobalTrade is a registered trademark of GlobalTrade 
Corporation.

Event Sponsors Event Partners

GTR is the world’s leading international trade fi nance magazine, 
read by and featuring the market’s key banks, credit insurers, 
corporates, traders, law fi rms, brokers and consultants. The 
GTR magazine will be on display at the event so remember to 
pick up your free copy to read all the latest news and features 
in todays market.
For more information visit www.gtreview.com

Lead Sponsor:

The Bank of New York is a global leader in the provision of a 
comprehensive array of services that enable companies and 
institutions to move and manage their fi nancial assets in more 
than 100 countries worldwide. We have a long tradition of 
collaborating with clients to deliver innovative solutions through 
our core competencies of transaction processing, treasury 
management and risk mitigation.
In the fi eld of trade services, The Bank of New York is recognised 
as an industry leader and our ability to offer bespoke solutions 
to our clients, which draw on our state of the art systems and 
award-winning products, is well documented. Our extensive 
global client-base includes a broad range of fi nancial institutions, 
corporations, individuals and government entities. 
The Bank of New York is the oldest bank in the United States, 
and has consistently played a prominent role in the evolution of 
fi nancial markets worldwide.   
As a major player in the trade services arena, we offer a 
market-leading set of payment, collection and risk management 
capabilities. These services include letter of credit issuance, 
document examination, open account fi nancing and supply 
chain fi nancing.
In addition, we are one of the world’s largest processors of 
transactions insourced from other fi nancial institutions, a 
service we offer on a white-labelled basis to institutional clients 
globally.

Established in 1984, Business Monitor International is a leading 
print and online publisher of specialist business information on 
global emerging markets. Our range of daily, weekly, monthly and 
quarterly services covers political risk, fi nance, macroeconomic 
performance, outlook and forecast, industry sectors and the 
business operating environment.
BMI also publishes directories and CD-ROMs profi ling 
multinational companies active in emerging markets. 
For more information visit www.businessmonitor.com.

The British Exporters Association (BExA) brings together UK 
capital goods manufacturers, trade fi nance banks, international 
traders and their credit insurance, legal and other associates.  We 
take a particular interest in export credit insurance and represent 
our members’ concerns to the private credit insurers (who are 
members of BExA) and to the British Government’s Department 
of Trade & Industry, Export Credits Guarantee Department 
(ECGD), Foreign & Commonwealth Offi ce, HM Treasury and other 
relevant departments.
In addition, the association publishes a series of practical, 
authoritative, guides for exporters.  Those published to date 
cover letters of credit, on-demand contract bonds and retention 
of title.
BExA also provides an important information dissemination 
service through a periodic newsletter and focused email 
circulars.
The association’s Spring Reception and Annual Lunch are amongst 
the leading networking events in the British exporters’ diary.

Overseas Trade is a monthly business magazine that provides 
valuable news, views and information for companies and 
business intermediaries. 
It is the largest circulating magazine in the UK export market 
and provides its readers with the latest information about UK 
Trade & Investment’s trade development services. Each month 
it covers the latest news and developments together with 
sector and country features, case studies and expert advice 
that give British companies the information they need in order 
to compete in a global market.
For more information and subscription details go to 
www.overseastrade.co.uk. Subscription is free of charge to 
qualifying individuals.



Innovations in Trade Solutions - London 2007
Tuesday, May 15, 2007, One Whitehall Place, London, SW1A 2HD, United Kingdom, Tel: +44 (0) 20 7839 3400

4 easy ways to register

Post:
Exporta Events 

3c Hillgate Place,
London SW12 9ER, UK

Telephone:
+44 (0) 20 8673 9666

Email: 
sales@exportagroup.com
or: www.gtreview.com

Complete the form
above and fax back to
+44 (0) 20 8673 8662

Title (Please tick) Mr            Mrs            Ms             Miss

First Name

Last Name

Job Title

Organisation

Address

Postcode

Telephone

Email D1

D1 Signature

Title (Please tick) Mr            Mrs            Ms             Miss

First Name

Last Name

Job Title

Delegate 1 Delegate 2

I can confirm that I have read and agree to the terms and conditions overleaf:

Country

Fax

Email D2

D2 Signature
I can confirm that I have read and agree to the terms and conditions overleaf:

Pricing details - Payment details

Cardholder's signature:Cardholder's name:

Expiry date:   

Please invoice me for this event

Payment enclosed 
(cheques should be made payable to Exporta Publishing & Events Ltd)

Card number:

Conference fee 

Corporate fee for exporters/
importers of physical goods

Early booking discount
(I am booking before March 31, 2007
and would like to claim a 10% early booking discount)

Multi-booking discount
(10% off second or any subsequent booking 
received from the same company and office booked at the same time)

Can’t make the conference?
Conference delegate pack, comprising all speaker 
presentations and bios in both hard copy and online formats

£450/€685

£199/€300

10% discount

10% discount

£150/€230

Credit card:
Please tick credit card type

NB: We do not accept 
American Express credit card

Payment must be received 
in full prior to the event All delegate prices are subject to VAT (17.5%)

/
M M Y Y


